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Norman Chan – PREC

Debra Porteous Sherron Regehr

Sandy So Les Twarog Karim Virani Christina Watts

Bob Chancey Becci Dewinetz Terry Eng – PREC

Carole Lieberman – PREC Rick  Medhurst

For 48 years, the Real Estate Board of 
Greater Vancouver (REBGV) has cel-

ebrated the distinguished achievement 
of its top-producing members on the 
Multiple Listing Service (MLS®) with the 
Medallion and President’s Club Awards. 

The 2012 Medallion Club qualifiers are 
selected from the top 10 per cent of the 
nearly 11,000 Greater Vancouver REAL-
TORS® participating on the MLS®. The 
President’s Club qualifiers are selected 
from the top one per cent of 2012’s top-
producers.  This supplement is a celebra-
tion of the 2012 Medallion Club qualifi-
ers and their clients.

The REBGV is proud to also recog-
nize the Life Members of the Medallion 
Club. These Realtors have successfully  
achieved Medallion Club status for 20 
years. The Realtors, pictured to the left, 
attained Life Member status for the first 
time in 2012. We salute their long-time 
success and remarkable achievements 
within the real estate profession. Finally, 
we would like to congratulate this year’s 
Medallion Club Rookie of the Year win-
ner, Cass MacLeod, pictured to the right,  
from Royal Lepage Brookside Realty in 
Maple Ridge.

Congratulations 2012 
Greater Vancouver
Medallion Club qualifiers

Cass MacLeod 

2012 Medallion Club 

Rookie of the Year

The Property Transfer Tax has not 
been adjusted to reflect the hous-

ing market in 26 years. Do you think a 
reduction is overdue?

In 1987 the BC government intro-
duced the Property Transfer Tax (PTT), 
then called the Property Purchase Tax. It 
was touted as a wealth tax that would 
discourage speculation at the high end 
of the real estate market. 

The tax was structured to add 1% on 
the first $200,000 of a home’s market 
value at the time of sale and 2% on the 
remainder. The structure of this tax has 
not changed since 1987, with the excep-
tion of adding an exemption for quali-
fied first-time buyers.

“In the 26 years since the PTT was in-
troduced, the average price of a home 
in Greater Vancouver has increased 499 
per cent, yet no government in BC has 
adjusted this tax to account for these 
changes and home buyers continue to 
bear the brunt of this inaction,” Eugen 
Klein president of the Real Estate Board 
of Greater Vancouver (REBGV) said. 
“Over the course of the upcoming elec-
tion campaign, our Realtors will enlist 
the help of the public to send a mes-
sage to the next government that this 
tax is unfair, out of date and needs to be 
adjusted.”

In 1987, 95% of homes in Greater 
Vancouver sold for less than $200,000, 
meaning that just 5% of all sales had 
the 2% portion of the PTT applied. To-
day, approximately 96% of homes in 
Greater Vancouver are sold for more 
than $200,000.  If the 2% portion of the 
PTT was applied only to the top 5% of all 
home sales today, as originally intended, 
the $200,000 threshold would have to 
be raised to more than $1.4 million in 
Greater Vancouver.

The PTT must be paid by property 
buyers each time they move, whether 
they’re trading up or downsizing, or 
buying a similar home in a different lo-
cation due to a job transfer. The tax is 
also paid each time a property changes 
hands in the development process for a 
new home – from the raw land owner, to 
developer, to builder, to ultimate home 
owner. 

Home buyers have long viewed the 
PTT as unfair because it creates barriers 
to home ownership by diminishing buy-
ers’ purchasing power.

 “It’s long overdue for government to 
adjust the PTT thresholds to a level that 
reflects the reality of today’s housing 
market. Clients have told our Realtors 
this for many years,” Klein said.

Get involved

For years, the Real Estate Board of 
Greater Vancouver (REBGV), the pro-
fessional association of the more than 
11,000 Realtors in the region, has persis-

tently campaigned on behalf of home 
buyers and sellers against the tax, argu-
ing that the tax hurts low equity buyers, 
those least able to afford it.

We need your help to get this mes-
sage to the political parties vying to 
form the next government. By go-
ing to the REBGV’s Facebook page at  
www.facebook.com/rebgv and ‘liking’ 
the Help Reduce the PTT button, you 
will help send a message to Victoria that 
it’s time to update this out of date, unfair 
tax on shelter. 

The REBGV has asked government 
to increase the 1% PTT threshold to 
$525,000 from $200,000, to help buyers, 
particularly those at the lower end of the 
market. We’ve also recommended that 
the tax be indexed to Statistics Canada 
New Housing Price Index.

The current government has indicated 
they are considering our recommenda-

tions. MLAs, from all political parties, 
have told us the only way change is pos-
sible would be to have PTT revenue re-
placed by an alternate revenue source. 

We believe there is room for com-
promise. There is a way to reduce the tax 
burden on home buyers while not dam-
aging the province’s long term revenue 
situation.

Why are home sales important for 
our communities?

Home sales help drive our economy 
and create much-needed jobs in our 
neighbourhoods. Each time a home 
changes hands, the transaction gener-
ates $42,000 in economic spin-offs and 
2.8 jobs. 

Home sales mean that our neighbours 
have work and can make a living to sup-
port their families. Home buyers hire 
appraisers, inspectors, movers and land-

scapers – and this skilled workforce, in 
turn, buy homes and furniture and fix-
tures, flooring and appliances.

In 2012, in the Greater Vancouver area, 
25,032 homes changed hands generat-
ing $1.07 billion in economic activity 
and 7,125 jobs.

Every 100 residential sales also gen-

erate $660,000 in provincial taxes, 
$300,000 in federal taxes and $32,000 in 
municipal taxes. 
Article contributed by the Real Estate Board of 

Greater Vancouver.

The $200,000 threshold is long out of date

Per cent of 

homes sold 

for less than 

$200,000 

(where only 

the 1% por-

tion of the 

PTT applies)

Per Cent of 

homes sold 

for more than 

$200,00 (where 

both the 1% and 

2% portions of 

the PTT applies)

Average 

sale price 

of a home 

(includes 

apartment, 

town-

house and 

detached 

homes)

PTT 

payment

1987 95% 4% $138,205 $764

2012 5% 96% $689,366 $11,787

Average Greater Vancouve home prices as of December 31, 1987 and December 31, 2012. Source: 

REBGV.

Property Transfer Tax Revenue

What has the PTT cost home buyers each year 1987-2012? 
Total of all years: $11.9 billion

It’s time to reduce the tax burden on B.C. home buyers

How much does the PTT add 
to the cost of a home?

Home Price PTT

Apartment $415,991 $6,320

Townhouse $557,966 $9,159

Detached $1,078,495 $19,569

Average home prices as of December 31, 2012. Source: REBGV

Source: BC Ministry of Finance
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What other costs are involved beyond the price of the home?

I
f you are planning on buy-
ing a new home over the 
next two years, then you 
need to know about the 2% 

BC Transition Tax.
It is a new tax that comes into 

eff ect on April 1, 2013. It will ap-
ply to the sale of new residen-
tial homes that are 10% or more 
complete as of April 1, 2013. The 
2% BC Transition Tax will end on 
March 31, 2015.  

The 2% BC Transition Tax ap-
plies to the full price of a new 
home, which is 10% or more 
complete, where ownership or 
possession is on or after April 1, 
2013, but before April 1, 2015. 
The 5% GST also applies to the 
full price of a new home, where 
ownership or possession is on 
or after April 1, 2013.

With the end of the HST and 
the return to the PST/GST sys-
tem, the BC government chose 
to introduce the 2% BC Transition 
Tax as a way, in their words, “to 
ensure the equitable application 
of tax for purchasers of new resi-
dential homes currently under 
the HST system” and after April 1, 
2013 when the province returns 
to GST on new residential homes. 
The government also wishes to 
replace some of the revenue lost 
through the return to the PST.

BC’s portion of the HST will 
no longer apply to newly built 
homes where construction be-
gins on or after April 1, 2013. 
Builders will once again pay 7% 
PST on their building materials 
(construction inputs). The pro-
vincial government asserts that 
on average, about 2% of the 
home’s fi nal price is embedded 

PST that builders pay on their 
building materials.

For newly built homes where 
construction begins before April 
1, 2013, but ownership and pos-
session transfer after, purchas-
ers will not pay the 7% provin-
cial portion of the HST. Instead, 
purchasers will pay 5% GST and 

the 2% Transition Tax on the full 
house price. The Transition Tax 
rebate for builders (sellers) rec-
ognizes that the builder will not 
be able to claim input tax cred-
its on the PST paid on building 
materials acquired after March 
31, 2013. The rebate is available 
where both of the following con-

ditions are met:
The 2% BC Transition Tax 

applies to the sale of new 
housing; and

Construction or substantial 
renovation is at least 10%, but 
not more than 90%, complete 
before April 1, 2013. 

The 2% BC Transition Tax on new homes is coming April 1, 2013

Degree of Construction 
Complete as of April 1, 
2013

Transition Tax Rebate as 
a % of Consideration or 
Fair Market Value

Less than 10 % Not applicable

10% ≤ and < 25% 1.5%

25% ≤ and < 50% 1.0%

50% ≤ and < 75% 0.5%

75% ≤ and < 90% 0.2%

90% or greater 0.0%

The Transition Tax rebate for sellers of new housing 
will be calculated on the degree of completion of the 
housing as of April 1, 2013:

THE 2% BC TRANSITION TAX DOES NOT APPLY TO:

Before April 1, 2013 

12 % HST applies 
for new homes: 

possession 
OR 

ownership 

April 1, 2013

5% GST applies 
+ 

2% transitional tax 
for new homes: 

April 1, 2015

5% GST applies

HST GST

Source: BCREA PST Transition Rules website www.bcrea.bc.ca/government-relations/pst-transition-rules

Deciding to buy or sell a home 
is a milestone moment in any-
one’s life – and also one of the 
largest financial transactions. 
That’s why it’s important to go 
into the process knowing all of 
the costs involved in buying or 
selling a home beyond the ask-
ing price of the property.

Here’s an overview of costs in-
volved in buying and selling a 
home.

Buying costs
Mortgage application

Lenders may charge a mort-
gage application fee, which will 
vary depending on the lending 
institution.

Mortgage insurance 

The federal government re-
quires high-ratio mortgages 
(with less than 20% down pay-
ment) to be insured against de-
fault. The cost ranges between 
1.25 to 3.75% of the mortgage 
amount which is added to the 
mortgage principal. 

Appraisal fees

Before your lender approves 
your mortgage, you may be re-
quired to have an appraisal done. 
Sometimes your lender will cover 
this cost, if not, you are respon-
sible. The fee ranges and is typi-
cally as much as $300. 

Land survey fees 

Lenders may require a survey of 
the property. Survey costs vary. 

Home inspection fees

A home inspection is a report 
on the condition of the home 
that can alert you to any poten-
tial issues such as structural and 
moisture problems, as well as 
electrical, plumbing, roofi ng and 
insulation. Fees can range from 
$500 - $700 depending on the 
size of the home and the com-
plexity of the inspection. Some 
inspectors have surcharges for 
a secondary suite, a crawlspace, 
over even an older home.

Harmonized Sales Tax 
(HST) 

Buyers of newly constructed 
homes must pay a 12% federal 
Harmonized Sales Tax (HST) on 
the sale price until March 31, 
2013.  There is an Enhanced HST 
New Housing Rebate of 71.43% 
of the provincial portion (7%) of 
the HST on new or substantially 
renovated homes priced up to 
$850,000 up to a maximum re-
bate of $42,500.  Homes priced 
at $850,000+ are eligible for a fl at 
rebate of $42,500.

Buyers will also pay the HST (or 
GST if payable on or after April 1, 
2013) on services such as apprais-
als and home inspections, survey 
fees and legal/notary fees. 

Goods and Services Tax 
(GST)

Whether under the HST or the 
GST system, a GST rebate is avail-
able for new homes. The full re-
bate equivalent to 36% of the 
GST paid is available for homes 
priced up to $350,000 and a 
partial rebate on homes priced 

up to $450,000. Buyers of newly 
constructed homes who take 
ownership or possession on or 
after April 1, 2013 will pay the 5% 
GST.   

2% BC Transition Tax

This is a new tax that comes 
into effect on April 1, 2013.  It 
applies to the sale of new resi-
dential homes, which are 10% 
or more complete as of April 1, 
2013, with ownership or posses-
sion occurring on or after April 1, 
2013 and before April 1, 2015.

Property Transfer Tax 

Payable at the time the proper-
ty is registered at the Land Titles 
offi  ce. The rate is 1% per cent on 
the fi rst $200,000 and 2% on the 
remainder. There is a rebate for 
qualifying first-time buyers of 
homes priced up to $425,000 and 
a proportional rebate for homes 
priced up to $450,000. The PTT 
on a $500,000 home is $8,000.

Property taxes 

Some lenders require property 
buyers to add property tax in-
stallments to monthly mortgage 
payments. 

Pre-paid property taxes 
or utility bills

A buyer typically is required to 
reimburse the seller for any pre-
payments. 

Mortgage life insurance 

If your client(s) pass away, this 
type of insurance will pay off  the 

balance owing on their mortgage. 

Home insurance

Buyers with a mortgage will be 
required to buy home insurance. 
To be safe, make the insurance 
eff ective on the earlier of either 
the completion date or the date 
that you pay the balance of the 
funds in trust.  Most lenders also 
require property buyers to carry 
fire and extended coverage in-
surance and liability insurance. 

Legal or Notary Public 
fees 

Legal or notary public fees and 
expenses will likely apply to as-
sist with drafting documents and 
ensuring the title of the home is 
transferred properly and without 
incident.  

Moving fees

Moving fees vary depend-
ing on the distance moved and 
whether professional movers do 
all of the packing. 

Selling costs
Commissions and fees

vary. Compensation is always 
agreed to beforehand between 

is no set commission rate in the 
real estate profession, and any 
fee or commission paid depends 
on the services provided by your 

cantly depending on your needs 
as a client or the business model 

When is the Commission 
or fee payable?

The Standard Multiple Listing 
Contract provides that the fee 
or commission is payable on the 
earlier of the following:

completion date under the 
Contract of Purchase and Sale; 
or 

the actual date that the sale 
completes.

The HST

If a commission or fee is pay-
able before April 1, 2013, it is 
subject to the 12% HST. If a com-
mission or fee is payable on or af-
ter April 1, 2013, then it is subject
to the 5% GST,  

Sellers will also pay the HST (or 
GST if payable on or after April
1, 2013) on services such as ap-
praisals, legal/notary and mov-
ing fees.

Article contributed by the
Real Estate Board of Greater

Vancouver.
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“ These transition rules 
are part of a comprehensive 
package designed to provide 
equity for buyers of newly 
built homes and clarity and 
certainty for the construction 
industry – an important job 
creator in our province.”

THEN FINANCE MINISTER HON. 
KEVIN FALCON, 

MAY 28, 2012
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H
ome sale activity has trended be-
low historical averages for a full 
year in the Greater Vancouver 

housing market. 
The Real Estate Board of Greater 

Vancouver (REBGV) reports that resi-
dential property sales in Greater Van-
couver reached 1,797 on the Multiple 
Listing Service® (MLS®) in February 
2013. This represents a 29.4 per cent 
decrease compared to the 2,545 sales 
recorded in February 2012, and a 33 
per cent increase compared to the 
1,351 sales in January 2013. 

Last month’s sales were the second 
lowest February total in the region 
since 2001 and 30.9 per cent below 
the 10-year sales average for the 
month.

“Sales in February followed recent 
trends and were below seasonal av-
erages, though our members tell us 
they saw more traffic at open houses 
last month compared to the previous 
six to eight months,” said Eugen Klein, 
REBGV president.

The sales-to-active-listings ratio cur-
rently sits at 12.2 per cent in Greater 
Vancouver, a two per cent increase 
from last month. This is the first time 
this ratio has been above 11 per cent 
since June 2012.

“With a two-point increase in our sales 
to active listings ratio and a reduction in 
the average number of days it’s taking 
to sell a home, February showed some 

subtle indications of a changing senti-
ment in the marketplace compared to 
recent months,” Klein said. 

New listings for detached, attached 
and apartment properties in Greater 
Vancouver totalled 4,833 in February. 
This represents a 13 per cent decline 
compared to the 5,552 new listings re-
ported in February 2012 and a 5.8 per 
cent decline from the 5,128 new list-
ings in January. Last month’s new list-
ing count was 4 per cent higher than 
the region’s 10-year new listing average 
for the month.

The total number of properties cur-
rently listed for sale on the Greater Van-

couver MLS® is 14,789, a 5.2 per cent in-
crease compared to February 2012 and 
an 11.6 per cent increase compared to 
January 2013. 

Since reaching a peak in May of 
$625,100, the MLS® Home Price In-
dex composite benchmark price for 

all residential properties in Greater 
Vancouver has declined 5.6 per cent 
to $590,400. This represents a 3.3 per 
cent decline compared to this time 
last year.

Sales of detached properties in Feb-
ruary 2013 reached 704, a decrease of 

36.1 per cent from the 1,101 detached 
sales recorded in February 2012, and
a 49.8 per cent decrease from the 
1,402 units sold in February 2011. The
benchmark price for detached proper-
ties decreased 4.5 per cent from Feb-
ruary 2012 to $901,500. Since reaching
a peak in May 2012, the benchmark 
price of a detached property has de-
clined 6.8 per cent.

Sales of apartment properties reached 
760 in February 2013, a decline of 25.5 
per cent compared to the 1,020 sales
in February 2012, and a decrease of 37 
per cent compared to the 1,206 sales in
February 2011. The benchmark price of 
an apartment property decreased 3 per 
cent from February 2012 to $360,400. 
Since reaching a peak in May 2012, the 
benchmark price of an apartment prop-
erty has declined 5.1 per cent.

Attached property sales in Febru-
ary 2013 totalled 333, a decline of
21.5 per cent compared to the 424 
sales in February 2012, and a 31.9 per 
cent decrease from the 489 attached 
properties sold in February 2011. 
The benchmark price of an attached
unit decreased 0.7 per cent between 
February 2012 and 2013 to $455,500.
Since reaching a peak in April 2012,
the benchmark price of an attached 
property has declined 6.5 per cent.

To view all residential homes for 
sales on the MLS® in Canada, visit
www.realtor.ca.

MARKET UPDATE

Home sales continue at below average pace
Traffic at open houses in the region increases in February over that seen over the previous six to eight months

“ With a two-point 
increase in our sales to active 
listings ratio and a reduction 
in the average number of 
days it’s taking to sell a home, 
February showed some subtle 
indications of a changing 
sentiment in the marketplace 
compared to recent month.” 

EUGEN KLEIN 

REBGV PRESIDENT

Before you make a decision to buy 
or sell real estate, be sure to educate 
yourself about all of the information 
and services available to you. 

Housing market information originat-
ing from the Multiple Listing Service® 
(MLS®) has long been recognized as 
the most reliable and comprehensive 
data available for those looking to buy 
or sell a home. If you’re looking for the 
most accurate property listing informa-
tion online, make sure the information 
you use is associated with the MLS® 
brand. 

While real estate remains a people 
business, consumers today have access 
to numerous resources that can help 
them find a Realtor, find a property and 
connect all the dots in between. 

Here’s a rundown of some of the key 
real estate websites:

www.realtor.ca 

This is the most popular and com-
prehensive real estate listing website 
in Canada. Each month, approximately 
four million unique visitors go to www.
Realtor.ca and view more than 145 mil-
lion pages. The home listing informa-
tion on www.Realtor.ca streams from 
the Multiple Listing Service® but does 
not contain the full collection of infor-
mation on the system. The website is 
provided by Realtors across the country 
to help market properties on behalf of 
their clients. 

At any given time, there are approxi-

mately $1.35 billion in Canadian prop-
erties listed on the website. All totalled, 
453,372 homes were sold through the 
MLS® in Canada last year.

 Log on today and learn what homes 
are for sale in your neighbourhood of 
interest.

www.rebgv.org

The Real Estate Board of Greater Van-
couver’s (REBGV) website offers de-
tailed MLS® statistics, monthly video 
podcasts, consumer guidance and 
other information about government 
initiatives and different cost-savings 
programs available to the public. 

Each month, home buyers and sellers 
can view the latest and most compre-

hensive housing market statistics for 
the region. These reports are accom-
panied by a monthly video summary of 
recent housing market trends in Great-
er Vancouver. 

The REBGV has also established a 
presence in social media with sites on 
Facebook (www.facebook.com/rebgv) 
and Twitter (www.twitter.com/rebgv). 
These websites are updated with a mix 
of information from the REBGV and 
other real estate industry sources. 

www.realtylink.org

This is the online version of the news-
paper publication found in real estate 
offices and grocery stores across the 
region. The www.realtylink.org website 

is another great resource for consum-
ers. The website contains home listings 
for properties across the province and
features a wide range of in-depth, walk-
through-style information. You can also
use the site to find a Realtor working in 
your community. 

www.howrealtorshelp.ca 

Built and maintained by the Canadian
Real Estate Association, this site is filled
with a broad range of supporting in-
formation for those looking to buy and 
sell a home. The site offers information 
for buyers and sellers on a variety of 
topics and includes brief videos to illus-
trate examples. You can also find handy 
tools like checklists for buyers and sell-
ers and mortgage calculators. 

www.recbc.ca

The Real Estate Council of British Co-
lumbia is the body responsible for li-
censing and regulating Realtors in B.C. 
Their website is full of valuable consum-
er protection information, as well as in-
formation on how to become a Realtor.
One of the most important features of
this site is the Complaints & Discipline 
section, which allows consumers to file
complaints against Realtors and inform
themselves about recent disciplinary 
decisions.

ON THE WEB

Real estate websites you should know about
There is plenty of valuable information available online that helps buyers make informed decisions on real estate

THINKSTOCK.COM
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Local Realtors raise 
$10.7 million for 
charity in five years
The advertisement on this page 
shows that the 11,000 Realtor 
members of the Real Estate 
Board of Greater Vancouver 
(REBGV) have collectively 
donated or fundraised more 
than $10.7 million for various 
charitable causes over the past 
five years.

To determine each year’s total, 
Realtors and real estate offices 
are asked to share information 
about their charitable 
donations.

REALTORS Care® is the charitable 
program under which Realtors 
give back to their communities. 
Each year, REALTORS Care® 
initiatives raise funds and collect 
donations for a wide range of 
groups and institutions. 

REALTORS Care®  
Blanket Drive 

Realtors help homeless 
residents and others in need 
with the REALTORS Care® 
Blanket Drive. Started 18 years 
ago by a handful of Realtors 
who collected blankets for those 
living on the street in the wet 
and cold, the Blanket Drive has 

grown to be the largest and 
longest running collection of its 
kind in the Lower Mainland.

Since its inception, this event 
has collected enough blankets 
and clothing to help more than 
205,000 people from Whistler 
to Hope. All items collected 
in a community stay in that 
community.

REALTORS Care®  
Shelter Drive

Realtors know there are 
residents who, for a variety of 
reasons, live on the streets or in 
shelters and need a safe place to 
live. It’s this need that prompted 
the creation of the REALTORS 
Care® Shelter Drive, a program 
through which Realtors donate 
to housing-related charities.

Each year, members of the 
REBGV raise funds for three 
charities that provide housing 
support for the homeless, 
women and children fleeing 
domestic violence, or the 
working poor. Since the Shelter 
Drive began three years ago, this 
local initiative has raised more 
than $116,000.

For more information on these 
and other REALTORS Care® 
initiatives visit www.rebgv.org/
realtorscare.
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A special thanks to 
this year’s Medallion 
Club Sponsors

PRINT MEDIA SPONSOR:

PLATINUM SPONSORS:

GOLD SPONSOR:

SILVER SPONSOR:

BRONZE SPONSOR:

ARVIND SHANKAR
Mortgage Advisor

778-960-6760
bchomeloans@gmail.com
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T
he dollar value from commercial 
real estate transactions in the Low-
er Mainland eclipsed the $5 billion 

mark in 2012. This is the fi rst time the re-
gion’s commercial real estate market has 
reached this mark since 2009, according 
to a newly available report from Com-
mercial Edge—a commercial real es-
tate system operated by the Real Estate 
Board of Greater Vancouver (REBGV). 

Last year’s $5.21 billion total dollar val-
ue represents an 11.2 per cent increase 
from 2011 when the  dollar value was 
$4.686 billion, a 12 per cent increase 
from 2010’s total of $4.655 billion, and 
a 62.1 per cent increase of 2009 when 
the annual dollar value total was $3.215 
billion. 

The Commercial EDGE system includes 
all commercial real estate transactions 
in the Lower Mainland, excluding Pitt 
Meadows and Chilliwack, that have 
been registered with the Land Title and 
Survey Authority of British Columbia 
since 2009. 

There were 1,875 commercial real 
estate sales in the Lower Mainland in 
2012, according to Commercial EDGE. 
This is 2.6 per cent below the 1,926 sales 
recorded in 2011, 9.6 per cent above 
the 1,710 sales recorded in 2010  and an 
increase of 46 per cent from the 1,287 
sales recorded in 2009.

“The strength of last year’s commercial 
real estate market can be attributed in 
part to an upswing in raw land sales in 
the region,” Eugen Klein, REBGV presi-
dent said. “With this inaugural release of 
the quarterly Commercial EDGE report, 
we hope to help inform the public on 
trends occurring in our commercial real 
estate market.”

2012 activity by category:

Land: There were 599 commercial land 
sales in the Lower Mainland in 2012, up 
15 per cent from the 521 land sales in 

2011. The dollar value of last year’s land 
sales was $2.051 billion, a 9.7 per cent 
increase from $1.870 billion in 2011.

Offi  ce and Retail: There were 655 
office and retail sales in the Lower 
Mainland in 2012, down 13.5 per cent 
from the 757 offi  ce and retail sales in 
2011. The dollar value of last year’s 
offi  ce and retail sales was $1.813 bil-
lion, an increase of 18 per cent from 
1.536 billion in 2011.

Industrial: There were 519 indus-
trial land sales in the Lower Mainland 
in 2012, down 2.4 per cent from the 
532 industrial land sales in 2011. The 
dollar value of last year’s industrial 
sales was $803 million, a 2.3 per cent 
increase from $785 million in 2011.

Multi-Family: There were 102 
multi-family sales in the Lower Main-
land in 2012, which is down 12 per 
cent from the 116 sales in 2011. The 
dollar value of last year’s multi-family 
sales was $544 million, a 10 per cent 
increase from $494 million in 2011.

To view the Commercial EDGE 2012 
commercial real estate summary re-
port for the Lower Mainland, visit 
www.rebgv.org.

About Commercial EDGE

Commercial EDGE is owned and 
operated by the REBGV. The Com-
mercial EDGE system is available to 
all qualifying REBGV member for the 
purposes of commercial real estate re-
search. Commercial EDGE is updated 
monthly based on data originating 
from the BC Assessment Authority. 
Commercial EDGE does not include 
share sale transactions as they are not 
registered with the Land Title and Sur-
vey Authority of British Columbia.

The REBGV is an association represent-
ing more than 11,000 residential and 
commercial REALTORS® and their com-
panies. It provides a variety of member 
services, including the Multiple List-
ing Service® and the Commercial Edge 

service. For more information on real 
estate, statistics, and buying or selling 
a home, contact a local Realtor or visit 
www.rebgv.org. To view commercial 
properties for sale in the province, visit 
clslink.ca.

Commercial real estate sales in the Lower Mainland exceed $5 billion in 2012
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The Realty Watch program is a 
standing commitment from 

the 14,000 Realtors in the Lower 
Mainland to mobilize in the event 
of a child or vulnerable person 
going missing in the community.

This collective pledge from the 
profession to the public embod-
ies the community-minded ap-
proach that Realtors bring to their 
work every day.

“The Realty Watch program is 
a long-standing partnership be-
tween Realtors and the police 
with the sole aim of protecting 
the most vulnerable people in our 
communities,” said Eugen Klein, 
president, Real Estate Board of 
Greater Vancouver.

How does Realty Watch work? 

Realty Watch is a community 
crime prevention program oper-
ating across the Lower Mainland, 
from Whistler to Hope and every 
community in between. The Real-
tors of the region assist police by 
acting as ‘extra eyes and ears’ in 
their communities by responding 
to ‘fan-outs’ or text messages, sent 
by the Realtor’s real estate board, 
that provides information about a 
missing child or senior citizen.

The program highlights the 
critical role that relationships be-
tween police and the public can 
play in making our communities 
safer.

Results

Three years ago police let Real-
tors know that an elderly woman 
with dementia had gone missing 
from her care home and wanted 
our help to find her.

Within minutes, a fan-out was 
sent with a description of the 
woman and what she was wear-
ing. Earlier, a Realtor showing a 
listing was outside with his clients 
when the missing woman walked 
by. When he received the fan-out 
text and realised the description 
matched the woman he had seen, 
he called the police and she was 
located.

Why is Realty Watch important? 

Last year, requests to look for 
missing seniors increased notice-
ably. Our population is aging and 
the numbers will only increase in 
the coming years. The risk of de-
mentia now doubles every five 
years after age 65, according to 
the Alzheimer Society of BC. 

Most fan-out requests are for 
missing children and vulnerable 
adults. Realty Watch increases the 
likelihood that these individuals 
are found safe and reunited with 
their families.

For more information about this 
program visit www.realtywatch.net.

Thousands of Realtors on watch through missing person’s alert program
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1 Home Buyers’ Plan

Qualifying home buyers can 
withdraw up to $25,000 (couples can 
withdraw up to $50,000) from their  
RRSPs for a down payment. Home 
buyers who have repaid their RRSP may 
be eligible to use the program a second 
time. 

Canada Revenue Agency 

www.cra.gc.ca Enter ‘Home Buyers’ 
Plan’ in the search box.

1.800.959.8287 

2 GST Rebate on New 
Homes

New home buyers can apply for a 
rebate of the federal portion of the HST 
(the 5% GST) if the purchase price is 
$350,000 or less. The rebate is equal to 
36% of the GST to a maximum rebate 
of $6,300. There is a proportional GST 
rebate for new homes costing between 
$350,000 and $450,000. At $450,000 
and above the rebate is nil.

Canada Revenue Agency 

www.cra.gc.ca Enter ‘RC4028’ in the 
search box.

1.800.959.8287

3 BC New Housing Rebate 
(HST)

Buyers of new or substantially 
renovated homes priced up to 
$850,000 are eligible for a provincial 
enhanced New Housing Rebate of 
71.43% of the provincial portion (7%) of 
the 12% HST paid to a maximum rebate 
of $42,500. Homes priced at $850,000+ 
are eligible for a flat rebate of $42,500. 
NOTE: this program expires March 31, 
2013.

www.hstinbc.ca 

1.800.959.8287 

4 BC New Housing Rebate 
(HST) for Secondary 

Vacation or Recreational 
Homes

Buyers of new or substantially 
renovated secondary or recreational 
homes outside the Greater Vancouver 
and Capital Regional Districts priced up 
to $850,000 are eligible for a provincial 
enhanced New Housing Rebate of 
71.43% of the provincial portion (7%) of 
the 12% HST paid to a maximum rebate 
of $42,500. Homes priced at $850,000+ 
are eligible for a flat rebate of $42,500. 
NOTE: this program expires March 31, 
2013.

www.hstinbc.ca 

1.800.959.8287

5 BC New Rental Housing 
Rebate (HST)

Landlords buying new or substantially 
renovated homes to rent are eligible 
for a rebate of 71.43% of the provincial 
portion (7%) of the 12% HST paid to a 
maximum rebate of $42,500. NOTE: this 
program expires March 31, 2013.

www.hstinbc.ca 

1.800.959.8287

6 BC First-Time New Home 
Buyers’ Bonus 

First-time new home buyers may be 
eligible for a one-time grant equal to 
5% of the purchase price of the home 
up to $10,000. Or if you are building a 
home, 5% of the land and construction 
costs, up to $10,000. The bonus is 
based on the net income of the home 
buyer. NOTE: this program expires 
March 31, 2013.

www.sbr.gov.bc.ca/documents_
library/notices/FTHB_Bonus.pdf

1.877.387.3332

7 BC Property Transfer Tax 
(PTT) First-Time Home 

Buyers’ Program

Qualifying first-time buyers may be 
exempt from paying the PTT of 1% 
on the first $200,000 and 2% on the 
remainder of the purchase price of a 
home priced up to $425,000. There is 
a proportional exemption for homes 
priced up to $450,000.  At $450,000 and 
above the rebate is nil.

BC Ministry of Small Business 
and Revenue www.sbr.gov.bc.ca/
business/Property_Taxes/Property_
Transfer_Tax/ptt.htm

250.387.0604

8 First-Time Home Buyers’ 
Tax Credit (HBTC)

This federal non-refundable income 
tax credit is for qualifying buyers 
of detached, attached, apartment 
condominiums, mobile homes or 
shares in a cooperative housing 
corporation. The calculation: multiply 
the lowest personal income tax rate for 
the year (15% in 2011) x $5,000. For the 
2012 tax year, the maximum credit is 
$750. 

Canada Revenue Agency www.cra.
gc.ca. Enter ‘First-Time Home Buyers’ 
Tax Credit’ in the search box.  

1.800.959.8281

9 B C Home Owner Grant

Reduces property taxes for home 
owners with an assessed value of up to 
$1,295,000. The basic grant gives home 
owners:

in property taxes on principal 
residences in the Capital, Greater 
Vancouver and Fraser Valley regional 
districts; 

homeowners elsewhere in the 
province; and 

seniors aged 65+, those who are 
permanently disabled and war 
veterans of certain wars.

BC Ministry of Small Business and 
Revenue www.rev.gov.bc.ca/hog or 
contact your municipal tax office.

10 BC Property Tax 
Deferment Programs 

Property Tax Deferment Program for 
Seniors. Qualifying home owners aged 
55+ may be eligible to defer property 
taxes. 

Financial Hardship Property Tax 
Deferment Program. Qualifying low-
income home owners may be eligible 
to defer property taxes.

Property Tax Deferment Program 
for Families with Children. Qualifying 
low-income home owners who 
financially support children under age 
18 may be eligible to defer property 
taxes.

BC Ministry of Small Business 
and Revenue www.sbr.gov.bc.ca/
individuals/Property_Taxes/
Property_Tax_Deferment/ptd.htm  

11 Canada Mortgage and 
Housing  Residential 

Rehabilitation Assistance 
Program Grants

This federal program provides 
financial aid to qualifying low-
income home owners to repair 
substandard housing. Eligible 
repairs include heating, structural, 
electrical, plumbing and fire safety. 
Grants are available for seniors, 
persons with disabilities, owners 
of rental properties and owners 
creating secondary and garden 
suites.

www.cmhc-schl.gc.ca/en/co/
prfinas/prfinas_001.cfm 

1.800.668.2642 | 604.873.7408

12 Home Adaptations 
for Independence 

(HAFI) 

A program jointly sponsored by the 
provincial and federal governments 
provides up to $20,000 to help 
eligible low-income seniors 
and disabled home owners and 
landlords to finance modifications 
to their homes to make them 
accessible and safer.

BC Housing www.bchousing.org/
Options/Home_Renovations

604.646.7055  |  1.800.407.7757 
extension 7055

13 CMHC Mortgage 
Loan Insurance 

Premium Refund 

Provides home buyers with CMHC 
mortgage insurance, a 10% 
premium refund and possible 
extended amortization without 
surcharge when buyers purchase 
an energy efficient home or make 
energy saving renovations. 

www.cmhc.ca/en/co/moloin/
moloin_008.cfm

604.731.5733

14 Energy Saving 
Mortgages

Financial institutions offer a range 
of mortgages to home buyers and 
owners who make their homes 
more energy efficient. For example, 
home owners who have a home 
energy audit within 90 days of 
receiving an RBC Energy Saver™ 
Mortgage, may qualify for a rebate 
of $300 to their RBC account. 

www.rbcroyalbank.com/
products/mortgages/energy-
saver-mortgage.html 

1.800.769.2511

15 Low Interest 
Renovation Loans 

Financial institutions offer ‘green’ 
loans for home owners making 
energy efficient upgrades. Vancity’s 
Bright Ideas personal loan offers 
home owners up to $20,000 at prime 
+ 1% for up to 10 years for ‘green’ 
renovations. RBC’s Energy Saver loan 
offers 1% off the interest rate for a 
fixed rate installment loan over $5,000 
or a $100 rebate on a home energy 
audit on a fixed rate installment loan 
over $5,000. 

For information visit your financial 
institution.

www.vancity.com/Loans/
TypesOfLoans/BrightIdeas and 
www.rbcroyalbank.com/products/
personalloans/energy-saver-loan.html

www.rbcroyalbank.com/personal-
loans/energy-saver-loan.html  

16 LiveSmart BC: 
Efficiency Incentive 

Program 

Home owners improving the energy 
efficiency of their homes may 
qualify for cash incentives through 
this provincial program provided 
in partnership with FortisBC and 
BC Hydro. Rebates are for energy 
efficient products which replace 
gas and oil furnaces, pumps, water 
heaters, wood stoves, insulation, 
windows, doors, skylights and more. 
The LiveSmart BC program also 
covers $150 of the cost of a home 
energy assessment, directly to the 
service provider. NOTE: this program 
expires March 31, 2013.

www.livesmartbc.ca/incentives/ 

1.866.430.8765

17 BC Residential Energy 
Credit 

Home owners and residential landlords 
buying heating fuel receive a BC 
government point-of-sale rebate on 
utility bills equal to the provincial 
component of the HST.

www.sbr.gov.bc.ca/business/
consumer_taxes/residential_energy/
residential_energy.htm  

1.877.388.4440  

18 BC Hydro Appliance 
Rebates

Mail-in rebates for purchasers of 
ENERGY STAR clothes washers, 
refrigerators, dishwashers or freezers. 

www.bchydro.com/rebates-savings.
html

1.800.224.9376

19 BC Hydro Fridge  
Buy-Back Program

This ongoing program rebates BC Hydro 
customers $30 to turn in spare fridges in 
working condition.

www.bchydro.com/rebates_savings/
fridge_buy_back.html

604.881.4357

20 BC Hydro Windows 
Rebate Program

Receive rebates or tax savings when you 
buy ENERGY STAR high-performance 
windows.

https://www.bchydro.com/rebates_
savings/windows_offers/current_
offers.htm 

21 FortisBC Rebate 
Program

A range of rebates for home owners 
include a $75 rebate for upgrading to 
an ENERGY STAR clothes washer, a $300 
fireplace rebate, $500 off water heaters 
and $1,000 for switching to natural gas..      

www.fortisbc.com/Naturalgas/
homes/offers/pages/default.aspx ; 
1.888.224.2710

22 FortisBC Rebate 
Program for 

Businesses

For commercial buildings, provides a 
rebate of up to $60,000 for the purchase 
of an energy efficient boiler, up to 
$15,000 for the purchase of a high-
efficiency water heater and recieve 
funding towards  a new construction 
energy study.

www.fortisbc.com/NaturalGas/
Business/Offers/Pages/default.aspx 

1.888.477.0777

23 City of Vancouver Rain 
Barrel and Compost 

Bin Subsidy Program 
 
The City of Vancouver provides a subsi-
dy of 50% of the cost of a rain barrel for 
Vancouver residents. With the subsidy 
the barrel costs $75. There is also a back-
yard composter for $25. 
Barrel: https://vancouver.ca/home-
property-development/rain-barrels.
aspx.  
Composter: http://vancouver.ca/
home-property-development/rain-
barrels.aspx 

24 Local Government 
Water Conservation 

Incentives 

Your municipality may provide grants 
and incentives to residents to help 
save water. For example, the City of 
Coquitlam offers residents a $100 rebate 
and the City of North Vancouver, District 
of North Vancouver, and District of West 
Vancouver offer a $50 rebate when 
residents install a low-flush toilet. Visit 
your municipality’s website and enter 
‘toilet rebate’ to see if there is a program.

25 Local Government 
Water Meter Programs

Your municipality may provide a 
program for voluntary water metering, 
so that you pay only for the amount of 
water that you use. Delta, Richmond 
and Surrey have programs and other 
municipalities may soon follow. Visit 
your municipality’s website and enter 
‘water meter’ to find out if there is a 
program.

Article contributed by the Real Estate 
Board of Greater Vancouver.

The top 25 grants and rebates for home buyers and owners 
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